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Realtors Unlock Sops, Freebies to Bring Back Homebuyers

POST-PANDEMIC WAVE EBBS Developers offer free parking slots, fully furnished homes and various payment pIans as incentives
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In the newspapers, one can find offers
such as Godrej Properties offeringa1%
monthly payment plan, while M3M Develo-
pers hasa ‘move-in now, pay later” plan that
allows buyers to pay 20% after two years.
PARAS Buildtech has promised a 50% per
annum return with its buyback scheme,
and Shriram Properties offers ‘zero extras’
with savingsof upto #25lakh. Tostimulate

i buyer pr
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In Q3 results, listed
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lastseen in the: slugglsh pre-pandemic
market. This shift points toa phase where
developers must actively boost demand
rather than rely on organic sales
momentum,” said Vineet Surana, MD,
APS Property Solution. Residential
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“There is ademand-supply balance happe-
ning in the mid-income segment. However,
the luxury segment is seeing good demand
with property priced above €10 crore in high
demand. Homebuyers are however more
cautious in thelrpurchwscsanddrenkmg
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said Vijay Chugani, founder, chXChugs a
Bengaluru-based luxury property broker.
Recent Q3FY25 results from major listed
real estate firms indicatea slowdown in
new bookings and absorption, even as
revenue growth remains: stmng dueto
premium and realisa-
tions. Some developers reported adip in
pre-sales, reflecting cautious buyer senti-
ment ahead of the next financial year.
Experts view thisas a phase of stabili-
sationrather thanadownturn, with
supply constraints preventing sharp
price corrections.




